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J.C. Renfroe & Sons, Inc.
Jacksonville, Florida
Toll Free 800.874.8454
Fa: 904.354.7865
www.jcrenfroe.com

“ENFROE

To: All AWRF Members

Was that not a wonderful convention
in San Francisco! Member participation
was exceptional; 423 were registered.
At the close of the Monday morning
business session I was amazed — the
hall was still full of members who
had listened attentively to pertinent
Association business discussions
as well as interesting and engaging
technical presentations. Tuesday
morning was the same. For this we
can thank our speakers from industry,
technical, research and U. S. Chamber
of Commerce. Also, thank you to
Mike Parham for this lineup. Our early
networking breakfasts are becoming
more and more recognized as a really
useful perk.

There was so much to do and see
in San Francisco. Attendees took full
advantage of the city’s offerings, starting
with “the tour”. It provided great views
of all the famous sites, a delicious lunch,
then terminated at Union Square for,
you guessed it, world famous shopping!
It took two coaches to transport all the
participants! These tours have certainly
gained a great reputation — and they are
not just for women!

The Fairmont is truly an elegant
setting. Members particularly enjoyed
the elegance of the Grand Lobby and the
uniquely gracious service. Once again,
the Selection Committee, under Bernie
Martin, did a great job. Barbara and Jeff
Gilbert have given us another memorable
event!

As you have already heard and will see
in this Slingmaker issue, the Technical
Committee and its subcommittees have
been especially busy. After reading their
reports, give Don Pellow, Chairman
of the committee, or any committee
member, a call if you have questions
or suggestions. They will be happy to
discuss related matters with you.

Message from the President Summer 2008

The Summer Board Meeting will be held
on July 17th and 18th in Asheville, North
Carolina at the Grove Park Inn. The board
will be given a preconvention experience
which all of us will enjoy in the fall of
2010! Our agenda is full, with many
important issues to be decided. Among
these are a close look at the structure
of the AWRF Scholarship Program and
the possibility of providing health care
insurance, which could potentially offer
better coverage for member companies at
reduced prices. Additionally, we will be
looking at the next steps for the Health,
Safety and Environmental Committee.
These are just three areas to be seriously
discussed. If you would like to express
your opinion or offer suggestions about
these or any other matters that should
come before the board, do not delay
calling or e-mailing any officer or board
member to get your thoughts brought to
the full board. Participate.

Keep September in Chicago on your
mind. It will be a convention to remember
—with a PIE - in a city to love.

One last item: in Quebec last fall, I
promised your board was going to do
its best to increase the value of your
membership by providing information
you can use to run your businesses more
successfully. We will listen to your ideas
and take your concerns seriously. We are
trying our best to fulfill that promise.

At that time, I also told you there would
be an opportunity for you to “Tell Us How
We Are Doing”. This is that time. In this
Slingmaker, there is a brief form with a
few questions. Don’t feel limited by only
these. Add anything you feel is significant,
and then return the form to the AWRF
office by the first week of July. We want
to serve your needs. “Tell Us How We Are
Doing”. Thank you.

Sincerely,

b
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ROLLER BEARING SWIVELS

If you got them any faster, they’d have wings! Our Roller Bearing Swivels are proof tested to handle
any job, any application. We’ll have it winging your way before you hang up the phone!

6 CONFIGURATIONS FOR ANY JOB
Eye & Hook Eye & Jaw Eye & Eye Jaw & Hook Jaw & Jaw Jaw & Eye

=ENFROE7T00

J.C. Renfroe & Sons, Inc.
Jacksonville, Florida 32206
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Growing Big By Staying Smail
the story of Bob Cushman and his Cascade Rigging

By Louis Hale (pen name)

When Bob Cushman, president, Cascade Rigging, Inc.,
Clackamas, OR, started his company nine years ago, he
had four employees, including himself, and no real capital.
“Fortunately, I was able to take out a second mortgage on
my house and started eating pork and beans,” he recalls.
“For the first five years my hired help made more money
than me.”

An occasional $5,000 job was a big one when he began.
Today he has many more jobs, several in the $1 million-
plus range; has paid off all his debts; about a year ago
moved into a new facility; and increased his gross sales
55% from his first year, to $2.5 million last year, an 18%
increase in that year alone.

Yet he still has only four employees.
How does he do it?

A good place to start looking for this answer is in his
background. At age 20 Cushman went to work for West
Coast Wire Rope in Portland and stayed there for 26 years.
So he has been in the industry for .35 years. He started as
arigger, worked his way up to top management in that
very large and established company, and ended up, as he
quips, “on the floor as a rigger again.” He’s quick to add,
however, “that that’s all right as long as you're having fun.
He’s having fun because he’s running his own company.
“You get to an age when you want to go out on your own,
to fashion your own destiny.”

"

Cushman adds, “I was so embedded in the other
company, and knew all of the aspects of running a wire
rope business, that starting my own company was not
that difficult.” He also points out that he had 26 years of
building contacts throughout the industry.

All this experience was certainly an important factor
in his success. And many, if not most fabricators start
out with just a few employees. But, after nine years, and
considerable growth, Cushman still has four. Besides
himself, his sister Joan Shorter is the office manager
and handles all of the accounting and the computer.
Scott White, who runs the warehouse, has been with
the company from the start. And Shawn Zimmerman is
a young man who has been there 21/2-years as a rigger,
replacing the original person.

So how has Cushman managed grow so much with so
little help? One factor, Cushman explains, is that they
are all very skilled, highly motivated, and extremely
hard workers. Although nominally they work long hours
Monday through Friday, it’s not unusual for them to work
Saturdays and Sundays as well.

Bob Cushman

But perhaps the main dynamic is being able to
accomplish so much with so few, Cushman says, “is
that we've always had state-of-the art equipment, and
keep improving it, so our labor keeps getting more and
more efficient.”

Cushman’s many years of working on the shop
floor as a rigger and then observing the work from a
manager’s perspective has given him an acute sense
of what works best and what can be improved. “We've
designed almost all our own equipment,” he says. This
began with his first 125 ton test machine, 116 feet long.
Other self-built equipment includes reeling machines,
cut off saws, specialized layout tables, innovative vices,
swaging equipment, and so on. “Most people buy this
equipment, but having seen better ways for it to work,
we've built these units for maximum efficiency. If you
build them right, you save time and money. It’s another
way to enable you to grow your company with just a
few employees. I don'’t let the competition come in to
see how we do our work.”

One innovation which has been especially helpful
is the adding of pallets and reels so that with 65 reels
in the racks, the wire is pulled straight out for cutting.
This saves the time and effort of taking the reel down,
cutting the wire, then putting the reel back into place.

Up until 2006, the computerization was limited to
accounting software, but then the company went
online with a total package, which automates the
functions from ordering from vendors, to arrival of
goods, warehousing and tracking, to shipping, along
with taking orders from customers, invoicing, and so
on.

Two years ago Cushman paid off all his debt, which
positioned him to move from his Portland facility to
the suburb of Clackamas, which means he is about
15-minutes away from work, instead of an hour and
15-minutes as before. There are also tax advantages
in moving out of the big city’s downtown area. But the
main reason is he found a very good rent with option to
buy facility of 26,000 sq. ft., an added 10,000 sq. ft. from
the previous facility. More importantly, it represented a
change, as Cushman says, “from a box to a rectangle.”
The longer building allows all the racking to be at
one end for longer straight pulls up to 290 long (the
building in 90 feet wide). It also allows another 150 feet
to be added to the test bed.

Cushman says the entire move was accomplished
by only his employees and himself, 215 trips over a
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two month period. “We did not miss a single order,”

says Cushman. “And we didn’t take a day off in that two
months.” The move also included adding all new lighting
and a complete upgrading of the power system. “When
we lay out big jobs now, we don’t have to trip over each
other,” Cushman says. He estimates the new facility has
added about 256—30% increased efficiency.

Cascade’s business is about 50% rigging and 50%
wholesaling. His average inventory is about $600,000.
He started with approximately the same amount of
inventory nine years ago, hut then it’s worth was
$350,000 to $400,000. Cushman attributes this increase
in cost to one of the big challenges the industry faces,
the rapidly escalating price for steel. “The Chinese are
eating up all the steel supplies and there’s no one else to
take their place,” he says. “The situation seems to keep
getting worse.”

When asked what he most enjoys about his work,
Cushman replies, “the technical part.” This aptitude
translates not only into the building of customized
equipment and the fabrication, but also the bidding.

He wants to really know his costs, both obvious and
hidden. “I enjoy looking behind the scenes, farther than
the blueprint,” he says. But he also adds, “I never make
bids just on my own. I always talk them over with my
employees so I know we're all on the same page. I want
to make sure we don’t bid too high or too low.”

For this reason, Cushman is able to make a
competitive bid, but make sure he earns a profit. Also, he
says, “We don’t want to bite off more than we can chew.
That’s why we keep a balanced inventory, and all make
sure we can deliver what we say we can. That’s another
reason for staying small. We want to pace our growth
within our means, and don’t put ourselves in the position
where we do shoddy work. We want to be one of the
fabricators customers come back to.”

This philosophy appears to be working. For about
50% of his work is negotiated, and the other 50%
are bids for more routine jobs. This also allows to
increase his government work, from municipalities to

the Forest Service to NASA, many very big jobs for
which Cascade has been chosen over much larger
companies.

For instance, he’s done work on navigation locks,
emergency repairs for the port, and is currently doing
the lighting tower for a NASA apace shuttle.

“We add value engineering to our customers,”
Cushman says. “We try to make sure a project works,
to make sure things go more efficiently and cost—
effectively for the customer. Often times they are still
doing things the way that were right in the past, but
there are more up-to-date ways of doing them today.”
Cushman works sometimes simply as a consultant to
the government, and other times consults on projects
that he has a good chance of getting a negotiated offer
and other times when he already has the offer and is
adding his value engineering, which is why he was
hired, to the project.

Cushman has been married 31 years to his wife,
Debbie. “Her dad was in the wire rope business, and
I met her when she was in her garage splicing wire
rope. It was, you might say, love at first splice.” When
he can get away from work, Cushman enjoys fishing,
camping, and the other outdoor pleasures of the
Pacific Northwest.

Cushman, now 55, was 20 when he started when
he started in the business. He was 34 in 1987 when
he started attending AWRF meetings. At first his
involvement was not much more than that. But, after
about five years he says the light bulb went on in his
mind and he decided he wanted to really get involved.
He first became a director in 1997. “I came in as a
novice and didn’t know what I was doing,” he says. He
learned quickly, however. He served on the board for
eight years, from 1997 to 2005, three years as an officer
and was president from 2004 to 2005.

“Becoming active in AWRF was one of the best
things I've done for the growth of my company,”
Cushman says. “The learning curve is incredible from
interacting with the 350-plus members, suppliers
and other fabricators. You get to meet each one
of them and know them pretty well. The informal
network in which they call you or you call them, often
recommending each other toward jobs, is great.

‘The seminars, general meetings, and information
AWRF distributes are all invaluable. I wouldn’t trade
my years on the board for anything.

Asked whether he misses being a board member
or officer, Cushman replies, “They still keep you
active. They still want your opinion as to where
the association was and where it is going. I'm still
involved. I can’t get away from it.”



We would like to invite you!

In 2009, we will celebrate the
175th birthday of wire rope!

The OIPEEC Conference and 24th
General Assembly will be held together
with the 3rd International Stuttgart
Ropedays on 18th-20th March, 2009 in
Stuttgart, Germany. The theme of the
conference will be:
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Innovative ropes and rope
applications

So we invite engineers, scientists
researchers and other people interested in ropes to
share their experience, knowledge and opinion with
other experts from all over the world by presenting a
paper or short presentation at the OIPEEC Conference/
International Stuttgart Ropedays 2009.

Conference topic areas

The topic covers all kind of ropes (fibre, wire, hybrid)
as well as all kind of rope applications (i.e. cranes,
ropeways, elevators, mine equipment etc.).

Preliminary program

Wednesday, 18th March: OIPEEC 24th General
Assembly 8:30-9:30, Opening of the Conference and
Conference sessions 1-3, 9:30 — 17:00

Evening program including a visit of the IFT-
laboratories, Conference dinner

Thursday, 19th March: Conference sessions 4-7,
9:00 — 17:00 Evening program or free for your own
"discovering” of Stuttgart

Friday, 20th March: Technical and cultural visit,
9:00 — 16:00 (*) Visit of Stuttgarts the Daimler AG
car factory at Sindelfingen and/or visit of the new
Mercedes-Benz museum.

(*) Subject to modifications and amendments.

Call for Papers

OIPEEC Conference 2009
together with 3rd International Stuttgart Ropedays
18th -20th March 2009
Stuttgart, Germany
““Innovative Ropes and Rope Applications

A celebration of 175 years of wire rope

Stuttgart

Embedded in one of the largest winegrowing
regions of Germany, Stuttgart is famous on the
one hand through its panorama and numerous
architectural sights and on the other hand through
diverse cultural offerings as the State Theatre, the
Stuttgart Ballet or the State Opera. There are also
numerous museums such as the automobile museum
from Mercedes-Benz and another highlight is the
Wilhelma, Europe’s largest zoological-botanical
gardens. Stuttgart also is one of the most important
economic metropolises. Known around the world
are companies like Mercedes Benz, Bosch or
Porsche, which characterize the city as an attractive
economic location. Let yourself be enchanted by the
charm of Stuttgart!

Fees, Accomodation

Details about conference fees and accomodation
have yet to be finalized and will be announced soon.
For the most up to date information please visit our
conference portal at:

www.uni-stuttgart.de/ift/conference

Key Dates :
Call for Papers NOW
Abstract Submission May 30th 2008

Preliminary Acceptance June 16th 2008

Preliminary Program August 2008
Paper Submission September 2008
Final invitation November 2008




About us

ORGANISATION ~ INTERNATIONALE POUR LETUDE DE LENDURANCE DES CABLES
INTERNATIONAL ~ ORGANIZATION FOR THE STUDY OF THE ENDURANCE OF ROPES
INTERNATIONALE = ORGANISATION ZUM STUDIUM DER BETREIBSFESTIGKEIT VON SEILEN
ORGANIZZAZIONE ~ INTERNAZIONALE PER LO STUDIO DELLA FATICA DELLE FUNI

OIPEEC is an international association of people with
an interest in all aspects of rope technology, including
selection, degradation, inspection, endurance and discard.
Established in 1963, OIPEEC currently has over 130
members from 30 countries.

OIPEEC organises meetings every second year to discuss
issues of relevance to ropes. These meetings are open
to members and non-members alike. Past conferences
covered varied topics such as “Wire Rope Endurance”, “The
Nondestructive Testing of Ropes”, “Rope Terminations and
Fittings”, “Wire Rope Discard Criteria”, “How to get the
most out of your ropes” and “Trends for ropes”.

As an organization OIPEEC does not perform wire rope
research itself but rather tries to coordinate international
research through active working groups. Moreover,
OIPEEC meetings usually foster ‘research exchange’
between individuals involved in rope science. As such,
OIPEEC fulfils the role of providing an international
‘meeting place’ of rope scientist engineers and researchers
from around the globe. Also, OIPEEC maintains an active
relationship with other trade-or educational organizations,
such as AWRF, OITAF, EWRIS, WRTB, etc.

OIPEEC maintains a public web based library of its
publications. Members receive semi-annually OIPEEC’s
“International Journal of Rope Science and Technology”.

Visit us at: http://www.oipeec.org
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IFT is the Institute of Mechanical
Handling and Logistics of the
Universitiat Stuttgart, Germany.
Rope technology is one of its core competencies with an
80 year history in rope research and teaching, in testing
and calculation of ropes as well as in rope inspections and
rope applications. Today, IFT provides static and dynamic
testing of wire ropes and fibre ropes, non destructive
electromagnetic wire rope inspection, testing of personal
protective equipment and research and development in
rope technology and rope applications. Additionally, the
engineers and researchers at the IFT perform rope life
predictions, damage expertises and safety analysises. Since
2002, IFT has run a conference every three
years (“International Stuttgart Ropedays”)
to present and discuss findings on ropes,
rope applications, rope manufacturing,
destructive and non-destructive rope
testing and rope research. The lectures on these varying
fields are intended to present an outline of the significance
of ropes in different implementations ranging from a

Universitat Stutigart

technical context to everyday life. This event especially
addresses manufacturers, operators, engineers and
researchers with the objective of an exchange of ideas
between specialists in the varying branches.

Visit us at: http:/www.uni-stuttgart.de/ift

Instructions for authorsinstructions for authors

Those interested in presenting a paper are invited to
submit an abstract, preferably by e-mail message, to:
conference2009@oipeec.org and
ropedays@ift.uni-stuttgart.de

Please send an abstract of an original unpublished
paper relevant to the title and including the following
information:

e Title, name of author(s), affiliation, e-mail, phone
number and fax number

e Please comply with the following requirements:
-Format: Microsoft Word or text file
-Language: English*

-Maximum length: 150 words

* During the Conference sessions, simultaneous
translation into German will be available. However,
please note, the conference language is English, so all
authors will need to submit their papers and make their
presentations at the conference in English.

Selection and Deadline

Papers will be selected by a committee on the basis
of the abstracts provided. Please ensure that the
abstract accurately reflects the nature and content of
the final paper. The submitted paper will be reviewed
by the conference refereeing commitee. Authors may
be asked to make clarifications, changes or corrections
to their papers prior to final acceptance.

Please note the deadline for submission of
abstracts is 30th May 2008.

Acceptance of paper proposals will be
communicated in June 2008. The completed paper will
be required by the end of September 2008.

Contact Information

If you intend to participate, but do not wish to
present a paper or if you have any questions or
requests about the conference you are kindly asked to
indicate your interest by sending an informal e-mail.
For this or any other enquiries please contact:

IFT

CEO Prof. Dr.-Ing. K.-H. Wehking

Holzgartenstraf3e 15B e 70174 Stuttgart Germany
phone: +49 711 -685-83771 e fax: +49 711 -685-83769
e-mail: ropedays@ift.uni-stuttgart.de

OIPEEC

c/o Hans M. Huber

SundernstraRe 40 e 33332 Giitersloh Germany
phone: +49 5241 -876-108 e fax: +49 5241 -876-180
e-mail: conference2009@oipeec.org

© Universitat Stuttgart 2008



If you need to lift it, lower it, move it or pull it... |
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Thern has the perfect product for you.

B Hand Winches B Davit Cranes B Controls
B Power Winches B Floor Cranes B Custom
B Air Winches B Wire Rope Modifcations

phone 800.843.7648 W fax 507.454.5282 THER”
info@thern.com B www.thern.com



International manufacturers of
quality lifting equipment including
hand chain hoists and lever hoists.
We alsospecialize in beam clamps
and trolleys, including "ARMY" style,
low headroom trolleys, cable grip
hoists, cable pullers, and a wide
variety of lifting accessories.

We offer easy and prompt
regional distribution from 4 major
warehouses throughout the US.

Call today for

a free catalog.

All Material Handling, Inc.
Chicago, lllinois USA

US Toll Free 1-877-543-8264

www.allmaterialhandling.com
sales@allmaterialhandling.com

ALL MATERIAL HANDLING
Lifting Equipment
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“When buying Crosby you're
buying more than product,
you're buying Quality.” &l =
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“Lifting the World into the future”.
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By: J. Barry Epperson,
General Counsel and
Chairman of Government
Affairs Committee
and Janine VanValkenburgh

THE GOVERNMENT
AFFAIRS COMMITTEE

AWRF LOGO POLICY
AWRF logo.

The following Association logos are registered with the a. Duty to police improper uses of Association
United States Patent and Trademark Office (the ‘USPTO”) logos.

I.  Registered October 22,2002 Responses by AWRF to unauthorized use
Service Mark Reg. No. 2,640,214 of Association logos by members and non-
members.

c. Destruction of printed materials bearing any
AWRF logo upon termination of membership.

: b.

Indemnification of AWRF for any damages incurred
as a result of any member’s use of Association logos.

The resulting “AWRF Logo Policy” as a Trademark
License Agreement (“TLA”) between members and the

H. Registered November 27,2001 - Service Association.

Mark Reg. No. 2,512,763

Indemnification of AWRF for legal costs incurred in
enforcing the terms of the TLA.
HI. Animated version of 4th Trademark. Registered
December 23, 2003 - Service Mark Reg. No. 2,796,801

&84 48

AWRF legal counsel is currently researching the
development of an “AWRF Logo Policy.” It is anticipated that
the following concepts will be discussed by the Association
Board of Directors at a meeting in the near future:

Proprietary interests in AWRF logos which have
been registered with the United

States Patent and Trademark Office (“USPTO”) and
maintained accordingly.

Proprietary interests in non-registered AWRF logos.
Permitted uses by members of AWRF of Association
logos on company stationery and in advertisements.
Prohibited use of AWRF logos by members implying
Association endorsement of a member’s company
or products.

Use by members of Association logos on products
manufactured, fabricated or sold by the member
company.

Use by member companies of the word “Member” in
connection with the display of any Association logo.
Use of the symbol ® in connection with displays of
Association logos which have been registered with
the USPTO.

Discontinuance of use of Association logos upon
termination of membership in AWRF.
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BOB’S RIGGING & CRANE
HANDBOOKS & CARDS

* ASME STANDARDS - OSHA REGULATIONS
* RIGGING & WIRE ROPE
* MULTIPLE SLING TYPES & FiTTiNGS
* RIGGING MATH & WEIGHT TABLES
* INSPECTION CRITERIA & CHECKLISTS
* CRANES - SETUP & OPERATION
= BIGNALING
= CRITICAL LIFTS
= LOAD CHARTS
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WIRE ROPE INDUSTRIES LTD.

Cushion-Pac® 8 Cushion-Pac® 8RL Cushion-Pac® 18

Raises performance - Lowers operating costs - Lift after lift!
* Significantly increases cycle life

¢ Enhanced Inspectability
« More than twice the rotation
resistance of conventional ropes

= Reduces maintenance

and downtime WIRE ROPE

Ropes that Outperform.
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Introducing Harrington's
new web site
www.harringtonhoists.com

You don’t have to wait for business hours to get the
information you need from Harrington. Our new,
revolutionary web site is available 24/7 and contains
searchable product information, downloadable
technical documents, answers to frequently asked
questions and much, much more. Learn about

our people, our products and our commitment to
our customers. As the new revolution in the hoist
business, we built the most innovative web site in
the industry for you — so check it out. We're only

a click away.

* Navigation is extremely user-friendly

* No clutter and easy to read

e Competitive comparisons

e Safety information with links to related sites
* Get a quote or literature quickly

* Find your sales representative

Join the Revolution and visit us at
www.harringtonhoists.com




QUALITY PRODUCTS.
QUICK DELIVERY. GOOD PRICES.
PICK ANY THREE.

When you need 1%" wire rope and you need it now, call Loos & Company. = -'-:'-_;."__E;._-___T. ——— =
It's in stock. Ready to be shipped. And priced right. We make and stock a - _%
wide range of wire rope in sizes up to and including 1%". Specializing in —
stainless steel, other materials are available upon request. And we make it
all right here in the USA. When you need the right size wire rope right away,
call us at (800) 533-5667. Or visit www.loosco.com.

T ———

Actual size 1% " stainless wire rope

AVAILABLE MATERIALS: STAINLESS 302/4, 305, 316; PHosPHOR BRONZE, MONEL, INCONEL, CARBON STEEL; BRIGHT, GALVANIZED

w2 Wire Rope Division 0

1 Cable Road, Pomfret, CT 06258 A
o H
S o fax: (860) 928-6167 ®

email: sales@loosco.com When it matters.

Intertek
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Profit Improvement Report

Let's Make Things Worse:
Cutting Prices in a Down Market

In periods of economic growth price cutting is a
serious problem. In tougher economic times price
cutting morphs into an absolute disaster. However,
when sales volume is soft, firms almost instinctively
resort to reducing prices in an effort to “keep things
going” even if they are going poorly.

This report will address the issue of price cutting,
particularly with regard to its impact on profit in slower
economic times. It will do so from two perspectives:

e The Impact of Price Cutting on the Bottom
Line—An examination of how price cutting affects
the profit structure of the firm.

e Alternatives to Price Cutting—A review of the
opportunities for actually enhancing gross margin
in down times.

The Impact of Price Cutting on the Bottom Line

In good times, AWRF members generate good profits.
In slower times, the profit numbers are much less
exciting. This makes the industry much like the rest
of the economy. Despite this obvious relationship,
many managers do not fully understand exactly how
economic factors truly drive profit.

Exhibit 1 presents financial information for a typical
AWRF member during an economically neutral period.
That is, the firm is experiencing moderate growth, and
sales, including inflation, are increasing somewhere
around 5.0% per year. This is the set of results is
presented in the first column of Exhibit 1.

As can be seen, the typical firm generates $10,000,000
in sales, operates on a gross margin percentage of 42.0%
of sales and brings 5.5% to the bottom line on a pre-tax
basis. Things are comfortable, although certainly not as
exciting as when sales are growing rapidly.

Exhibit 1
The Impact of Price Reductions
In a Recessionary Environment

Additi 5% Price

Current 5% Sales No Sales Sales

Income Statement Results D
Dollars
Net Sales $10,000,000 $9,500,000 $9,025,000 $10,407,743
Cost of Goods Sold 5,800,000 5,510,000 5,510,000 6.354.201
Gross Margin 4,200,000 3,990,000 3,515,000 4,053,542
Expenses

Variable Expenses 700,000 665,000 631,750 728,542

Fixed Expenses 2,950,000 2,950,000 2,950,000 2,950,000
Total Expenses 3,650,000 3,615,000 3,581,750 3,678,542
Profit Before Taxes $550,000 $375,000 -$66,750 $375,000
Percent of Sales
Net Sales 100.0 % 100.0 % 100.0 % 100.0 %
Cost of Goods Sold 58.0 58.0 61.1 61.1

Gross Margin 42.0 42.0 38.9 38.9
Expenses
Variable Expenses 7.0 7.0 7.0 7.0
Fixed Expenses 29.5 311 327 28.3
Total Expenses 36.5 38.1 39.7 35.3
Profit Before Taxes 55 % 3.9 % -0.7 % 3.6 %

By Dr. Albert D. Bates
President, Profit Planning Group

Like every firm in every industry, this typical AWRF
member has both fixed expenses and variable expenses.
Fixed expenses are overhead expenses that tend to be
difficult to shed as sales fall. Variable expenses, including
things like commissions, are expenses that rise and fall
with sales volume. For analysis purposes, variable expenses
are assumed to be 7.0% of sales—a figure that would be
reasonably close for most AWRF members.

In the next three columns of numbers, sales have been
impacted by recessionary pressures. In the second column
the sales decline is only 5.0%, which is the sort of reduction
experienced in most moderate recessions. The reality, though,
is that profit is sharply reduced because of the inability to
shed overhead expenses. With a 5.0% sales decline, profits fall
by 31.8%.

In slower economic times there is a very natural tendency
to lower prices in the hope that such price cutting will jump-
start sales volume. The last two columns examine the impact
of a 5.0% price reduction coupled with two very different
sales assumptions.

In the third column of numbers the price reduction has
no impact at all on sales volume. This represents a situation
where demand is not influenced by price reductions—a very
common event in recessions. Under this assumption, two
things happen. First, the gross margin percentage falls to
38.9% and second, profits disappear. In short, a bad situation
becomes much worse.

The final column of numbers examines how much
additional sales would have to be generated due to the price
cut just to keep profits at the level they were after the initial
sales decline. That is, what sales increase is required to keep
profits at $375,000. The answer is a rather staggering 15.3%.

In summary, price cutting is always problematic. In a
recession, price cutting does little more than make things
much worse. However, in a recession, every competitor
seems to resort to price cutting. If the firm doesn’t react,
it may experience an even larger sales decline. It does not
appear to leave the firm with any options other than bad
choices. However, with some planning, that may not have to
be the case.

Alternatives to Price Cutting

The title of this section is somewhat deceptive.
Realistically, there are no alternatives to price cutting in a
down market. However, there are some very legitimate ways
to minimize the impact of price cutting to the point that
profits can be maintained. There are two major tools at the
firm’s disposal. They need to be applied, as an old football
coach once said, with rigor and vigor.
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Targeted Price Cutting—For most firms there are
only a few items that are exceptionally price sensitive.
These are the ones on which the firm absolutely must
be price competitive, even if competitors are making
bizarre pricing decisions. They are also the ones where
the firm must communicate how price competitive it
is. It is not enough to cut prices here, the cut must be
known.

Typically, the SKUs that deliver the largest sales
activity are the ones that are the most price sensitive.
The issues is determining exactly how many of these
there are in the assortment. As a general rule, the
items that deliver the top 10.0% of sales volume are the
genuinely price-sensitive SKUs. That means that if all of
the SKUs are arrayed in order from most the highest to
lowest sales, the SKUs at the top of the list that provide
10.0% of sales are the ones where prices need to match
competition to the penny.

From a financial perspective, a 5.0% price cut on
items producing the top 10.0% of sales amounts to only
a .5% price cut for the total firm. It gives the firm the
ability to be competitive without incurring the massive
profit loss associated with price cuts made across the
board.

It is tempting to cut prices beyond this point. In fact,
there may be selected items beyond the top 10.0% that
need to have price cuts, but there are probably only a
few of them. The essential marketing point remains.
The firm must cut on highly price-sensitive SKUs and
brag about it so customers are aware the cuts have
been made.

Margin Build Backs—At the other end of the
product spectrum, there are lots of SKUSs that are
not price sensitive. In addition, during slower sales
periods these are products where competition may
have reduced inventory and may not have the items in
stock. These are the items on which prices can actually
be adjusted upwards—even during a recession—to
build back gross margin sacrificed in the targeted price
cutting.

Probably half of the SKUs qualify as margin build-
back candidates. Since they only generate something

like 5.0% of sales, the increase in price needs to be more

than a nickel and dime effort. On these items, the value
added that the firm provides is availability. It should be
a focal point of the selling effort.

Moving Forward

Price cutting is a fact of life in slow economic times.
The challenge for reputable firms is to maintain a
competitive posture without destroying its profit
structure. If the firm can price competitively where it
has to and build back margin where it can, it should be
able to minimize the impact of the recession and be in
a much stronger financial position when the economy
starts to recover.

A Managerial Sidebar:
Making It Up With Volume

Exhibit 1 looked at the sales increase required to
offset a price reduction after the gross margin had been
reduced. The following table looks at the “making it up
with volume” equation starting with normal operations.
That is, the firm has a typical AWRF gross margin of
42.0%, a bottom line of 5.5% and variable expenses of
7.0%. Each of the following sets of price reductions and
increases in dollar sales will keep profit at the initial
level of $550,000.

Required

Increase in

Price Cut Dollar Sales
1.0% 1.7%
2.0% 3.5%
5.0% 9.6%
10.0% 22.6%
15.0% 41.3%

As can be seen, the required sales increases start out
small, then begin to increase geometrically. Once the
price reductions reach a moderate size, it is apparent
that the firm simply can’t ever make it up with volume.
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The Dr. Is In:

Help for Dealing With Uncertain Times

Given the uncertain economic times, many firm
could probably benefit from some outside financial
advise. Dr. Al Bates of the Profit Planning Group
has agreed to chat with any members free of
charge. The session can be for up to 15 minutes,
on any topic of concern.

There are, however, a few rules:

Your firm must have participated in the
financial benchmarking survey for 2008. You
can only call after you have done so.

You will need to fax in the questions so that Al
can be prepared to talk intelligently without
wasting your time.

You will have to work with Al to set up a
mutually beneficial time. Be aware this may be
after normal working hours.
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TESTING MACHINES

Chant Engineering Co. Inc.
7 Britain Drive * Low cost testing machines for the rigging industry
New Britain, PA 18901-5186

215 230.4960 888.567.0983 e Standard sizes or custom machines

Fax: 230.4261" * Quality products since 1970
www.chantengineering.com

Member
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.
P ] b

k:w RF)
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Outdoor Towers: Any Size

Vertical: Static or Dynamic

Custom: 450K x 80 Ft.

Ef BT A T oF T &tk

HPU and Computer Computer Control . Test Certificate Software Program
© 2005 Chant Engineering Co. Inc.



WIRE ROPE

Overhead Cranes, metric and imperial
+ Crawler-, Mobile-, Tower Cranes

+ Steel Mill Cranes

 Container- Port and Heavy Lift Cranes
* Aluminum- and Paper Mill Cranes

+ Special High Strength

+ Superior Rotation Resistance

For Technical Specification and Handling Instructions visit

° WWW. pyt h onro pe. com Please contact us by phone or email to ",'n q L
receive our brand new and comprehensive h -'iﬂ
catalogue. You will find rope solutions for

all your lifting needs. WiIN] ERFE

Available from:

ASC Industries

Python* America The Carpenter Group Woods Industrial Supply Unirope Limited Unirope Limited Unirope Limited Wesco Industries Ltd. Hercules SLR (QC&NS)

1404 West 175th Street 222 Napoleon St. 702 Industrial Way 3070 Universal Drive 6405 Abrams Street 9414 - 39th Avenue Unit 1, 9663-199A Street 520 Windmill Road

East Hazelcrest, IL 60429-1820 San Francisco, CA 94124 Longview, WA 98632 Mississauga, ON L4X 2C8 St. Laurent, QC H4S 1X9  Edmonton, AB T6E 5T9 Langley, BC VIM 2X7 Dartmouth, NS B3B 1B3

Phone: 800.255.8973 Phone: 415.285.1954 Phone: 360.577.8030 Phone: 800.457.9997 Phone: 877.239.5444 Phone: 780.644.9000 Phone: 604.292.1220 Phone: 902.482.3125

info@ascindustries.com info@carpenterrigging.com mike@woodslogging.com info@unirope.com br irope.com jpavli irope.com tcooper@wescovan.com dfader@herculessir.com

www.ascindustries.com www.thecarpentergroup.com www.woodslogging.com WWW.unirope.com WWW.unirope.com WWw.unirope.com WWW.Wescovan.com www.herculesslr.com

AW.R.F CALENDAR

2008

August 21-22 AWREF Techichal Meeting
Novi, MI

September 15-16 ASME B30
Louisville, KY

September 14-17 General Meeting PIE
Chicago, IL
Sheraton Chicago Hotel
and Towers

2009

April 19-22 General Meeting
Austin, TX




The Inspectable Roundsling

A WARNING Inspect Sling for Damage Before Each Use

MANUFACTURED
BY A LICENSED

SLINGMAKER

US & FOREIGN
PATENTS PENDING

Available through the following Licensed Slingmakers

Thi and their Distributors

. 15 USA

Sling... ASHLEY SLING, INC.

www.ashleysling.com

Atlanta, GA 404-691-2604 or 800-870-0541
Charlotte, NC 704-347-0071
Chattanooga, TN 423-867-9380
Columbus, MS 662-328-4040
Knoxville, TN 865-675-1225
Nashville, TN 615-259-5121
Norcross, GA 770-409-4551

DCL MOORING & RIGGING

www.dcl-usa.com

New Orleans, LA 504-944-3366 or 800-228-7660
Broussard, LA 337-839-0226
Houma, LA 985-851-5987

HOLLOWAY-HOUSTON, INC.

www. hollowayhouston.com
Houston, TX 713-674-5631

MARCAL ROPE & RIGGING

www.marcalrigging.com

Alton, IL 618-462-0172 or 800-343-4971
Olmsted, IL 618-742-8370
Springfield, MO 417-831-1511
St. Louis, MO 314-621-1144
CANADA
HERCULES SLR, INC.
www. herculesslr.com
Montreal, QC 514-428-5511 or 800-361-2247
Dartmouth, NS 902-468-0300
Labrador City, NL 709-944-3691
Mississauga, ON 905-564-3387
You Moncton, NB 506-382-7770
’ Mount Pearl, NL 709-747-7960
couldn’t Saint John, NB 506-696-3707
see it Quebec City, QC 418-650-1444
Now SLING TECH INC.
www.slingtech.com
you Can! Barrie, ON 800-423-4423

T Inspection IRound Sling '_Fechnology“

FIRST® Sling Technology « www.firstsling.com « Toll-free in US: 877-45FIRST (3-4778) « Phone: 405-324-1777 Fax: 405-324-1778
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GRADE 100, 1

pewag

WORLD'S STRONGEST CHAIN

STRENGTH AND ENDURANCE

First G100 1" (26mm) Chain and Components on the market

W + 25% WLL
Compared to GBO

B Components
are Orange Powder
Coated

B Meets NACM 4:1
design factor

B Meets NACM
Standard for heat
resistance (400° F)

H Meets ASTM
Standard fatigue
test for G100

— TY ]
For all your lifting equipment questions: %‘ pewag

1-800-926-3924 e I Tl

281 Shore Drive,

Pewag G100 "Winner’ Unit A& B

Largest Selection of G100 Chains and Burr Ridge, IL 60527
Components on the Market 1-800.526- 3924
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SLINGMAX Z*

RIGGING SOLUTIONS

Your high
performance A
sllng company | LG

For more than 20 years, our slings have
been the premier rigging solutions for
heavy lifts.

With overload tell-tails, fiber optics, and
Check-Fast™ inspection systems, we
offer our rigging customers the most

advanced means of checking their
Twin-Path® slings at the job site. Our durable
K-Spec™ fiber is available in all our synthetic :
produdis. And we offer engineered protection ==
for our synthetic slings with CornerMax™ Pads |
and Synthetic Armor Pads.

In addition to our synthetic products, we have
three multi-part wire rope sling designs that
achieve over 90% efficiency making them
truly high performance wire rope slings. They

are flexible and can be made to precise lengths.

All of this is backed up by the most extensive sling
testing in our industry, a worldwide network of 40 sling fabrication

locations, and a commitment fo provide the highest quality rigging

solutions for our customers.

P.O. Box 2423 » Aston, PA 19014-2423 USA
800-874-3539 * 610-485-8500 * Fax 610-494-5835

www.slingmax.com

Contact us for more information or to find your local
Slingmax® Rigging Solutions dealer.
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Available from Distributors throughout North America
For the location of a Distributor in your area confact
EH|EH@‘-‘ET1HUHFE|51E‘EI.EDI‘H

VANGUARD=STEELED:




Although they may look the same, when it
comes to hoist rings, you truly get what you
pay for. Insist on Jergens Hoist Rings: all are
designed for a 5:1 strength factor; all material
is domestically manufactured certified alloy
steel. Forged or cast components are
magnetic particle inspected to ASTM E709-80
with zero defects permissible.

ALL COMPONENTS MADE IN USA

Forged Center Pull

Full swivel and pivot action
allows you to flip and turn
parts without unhooking.
Integral solid center brace lift
bail. Bail design reduces
possibility of spreading the
lift bail in misapplications.
800 to 30,000 Ib. capacities.
U.S. patent #6,652,012.

SP2000"
Side Pull Hoist Ring has full
swivel and pivot action.
Compact, low profile design
simplifies use. Ideal for
flipping molds & dies. 650 to
29,000 Ib. capacities. U.S.
Patent 409,895.

Swivel Eyebolt™

style has full swivel and pivot
action. Patented tamper-
resistant design is great for
permanent mounting
applications. 500 to 4,000 Ib.
capacities. Available in inch,
metric and stainless steel.
U.S. Patent 5,743,576.

Side Pull (Traditionai)
Hoist Ring makes flipping of
lifted items easy. Features
oversized round ring and
heavy duty cast body. 650 to
29,000 Ib. capacities. U.S.
Patent 6,443,514.

Side Swivel” Economical design for OEM applications. Member Of: —
Full swivel and pivot action. 650 to 4,100 Ib. capacities. Made in America
U.S. Patent 6,443,514,

1309991:2000 Jergens o) GE

www.jergensinc.com

Jergens Way 15700 S. Waterloo Rd. Cleveland, OH 44110 e Tel.: (800) 537-4367 e Fax: (216) 481-6193 e e-mail: info@jergensinc.com
©2006 Jergens Inc.
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The SHERATON CHICAGO HOTEL & TOWERS is the premier meeting hotel
in downtown Chicago, offering a total of 1,209 guest rooms and 120,000 sq. ft.
of flexible function space.
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Quality Control For the 21st Century

® Transparent ® Abrasion Resistant

® UV Light Resistant ® Fade Resistant

® Permanently Attached ® Permanent Identification

® Available in English and ® Permanently Traceable
Spanish (with Metric Conversions) (no ink marker for serial number or length)

The ONLY Synthetic Sling Tag
Permitting Visual Inspection

(Patent Pending)
“150 9001:2000 REGISTERED QUALITY MANAGEMENT SYSTEM”

For more information contact: Barney Dugan
Phone: 913-669-1060
Email: bdugan@QC21Slings.com

QC21 SLING MANUFACTURING |
3600 South Council Road, Oklahoma City, OK 73179 Mgt
Phone: (866) 883-QC21 (7221) - Fax: (405) 745-4912 - Web: www.QC21Slings.com
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DROP FORGED

PRODUCTS

Turnbuckles

Shackles

Wire Rope Clips
[afso malleable)

Machinery Eye Bolts

Eye Bolts
regular & shoulder

Eye Nuts

Rod Ends: blank & machined
Ring Bolts

Hooks

Swivels

Pad Eyes

Yoke Ends

Owned

‘Cf_i@wara & Fixture Co.

American American American
3 Quality

ware.com Email: infoechicagohardware.com

WIRE PRODUCTS
"S" Hooks
Turned Eye Bolts (threaded)

lag, mach. or welded
U-Bolts (galv. & zinc)

rd., sq. & long fangent
Threaded Rod

SPECIAL PRODUCTS
Manufactured to Specifications

OTHER PRODUCTS
Alloy Steel Hoist Rings
Wire Rope Thimbles
Bevel Washers

Clevis Pins

Coupling Nuts

Plated Steel Shapes
Brass - rounds, flats & angles

STAINLESS & METRIC
(check availability)

Eye Bolts & Eye Nuts
U-Bolts

“S” Hooks

Wire Rope Clips
Blank Rod Ends
Threaded Rods

HEADQUARTERS:
Franklin Park, Illinois
(847) 455-6609

WAREHOUSE
LOCATIONS:

Chino, CA (909) 591-1099
Monroe, GA (770) 266-5600
Houston, TX (713) 664-7722
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Wire Rope Slings\h‘\““: — s ‘ shackles :
Twin-path Slings @

Call 708-647-4900

Hydraulics

" 1)
e Lifting and
Material Lifts Spreader Beams

1—;;:.;-.73 J?, WELIFT AMERICA &
[0t 2y m OO ®
- s 0

: www.ascindustries.com

Man Cages
HEH FERFCHMESCN WP IR

h 38 Chiomax s

e-mail:info@ascindurstries.com

L e —

E Hand Chain Hoists

Lever Hoists @

Fax: 708-647-4993 M

PYTHZN
AMESITA

McKISSICK BLOCKS
QUALITY BUILT

Time tested and work proven.........

McKissick® blocks, overhaul balls and sheaves have been leading the way for more than 65 years, and have
been utilized in the most demanding applications in every corner of the world. Only McKissick® offers world
class products with unequaled service and customer support behind each one. Whether the items you require
are standard off-the-shelf, or specially engineered, demand McKissick®......... the original. Snatch Blocks

MelSSIe
E Your Total Block Company
[
o © H lpgzaroup.
the Erosbyoroy
i The Crosby Group Inc.
P.0. Box 3128 e Tulsa, OK 74101

(918) 834-4611 ® Fax: (918) 832-0940

380 Series 680 Series Roll UB-500 380 Series www.thecrosbygroup.com
Crane Construction Forged™ Overhaul Easy Reeve®
Blocks Blocks Sheaves Balls Crane Blocks crosbygroup@thecrosbygroup.com

- @ wam W
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Does your Products Liability Insurance

have your business hanging by a thread? In 1987, wire rope fabricators and distribu-
tors found it difficult to obtain adequate prod-
ucts liability insurance at consistent, affordable
rates. That crisis prompted a group of wire rope
fabricators and distributors to form their own
insurance company— Select Insurance Group of
North America, Ltd. (SI1.G.N.A.L.).

Facing similar conditions today, S.I.G.N.A.L.
provides a stable insurance alternative to the
traditional insurance market, and also offers
stabilization. S.I.G.N.A.L. is the source for a
competitive products liability insurance
program with added value.

Most other insurance companies are
raising rates or non-renewing coverage...
SIGNAL is the stable choice.

SIGNAL Advantages:

* Coverage Stability
ELECT INSURANCE ' sROUP OF [NORTH AMERICA, L.TD. ° Competitive Premiums
Hamilton, Bermuda e Focused Loss Prevention Service
Managed by: * Responsive Claims Service
Meadowbrook Risk Management, e Poli CyhOl der Owned

* Long Term Commitment

Hamilton, Bermuda, (441) 292-7569
For more information, contact:
Bernie Martin (415) 285-1954 or rshambarger@meadowbrook.com

Chamiu [ Bk - R i o
shorty J Blocs Weoge Socrels Svfvins Overfurd Balls

Gunnebo Johnson Corp. is the crane industry's most trusted supplier and partner. We deliver produc
you can depend on ... year after year, under the toughest conditions to your most rigid standards.

orparate Office: 1240 North Harvand = Tulsa, 0K LISA
Free Telephone: B00-331-5460 = Fac 918-834-0984

W DL "E'i.!'.-_ll.-""':-ilii LLIE)




Quality,

Quality Type Approval :

ABS

QRUE,
J &,

YLKE

Reliability,

12850 E. Florence Ave.
Santa Fe Springs,

CA 90670

USA

TEL: (562)903-1409

FAX: (562)903-1468
E-mail: into@ yoke-usa.com
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http://www.yoke.net

o

Innovation.
An ISO 9001 Certified Company

39, 33rd Road, Taichung Industrial Park,
TAICHUNG 407,

TAIWAN

TEL: +886-4-2350-8088

FAX: +886-4-2350-1001

E-mail: yoke777 @ ms74 hinet.net



(Winona, MN). Peerless Chain
Company President/CEO Gilman
R, King has announced several
organizational changes at Peerless,
effective July 1.

Peerless’ Sales/Marketing Vice
President Tom Wynn has been
promoted to President.

Wynn has been with Peerless since January 6,
1997, starting as Director of

Product and Market Development. He was
promoted to Director of Sales in 1999 and to Sales/
Marketing Vice President a year later. Under his
leadership Peerless’ market share has increased
from 15 percent to more than 30 percent, making
Peerless the nation’s leading chain manufacturer.
Wynn also had direct involvement in Peerless 2004
acquisition of Weissenfels — USA, a strong chain
distributor located in Rhode Island, and in a 2006
asset purchase of the ACCO Chain and Lifting
Division of York, PA. Both acquisitions have
played major roles in Peerless’ sales growth.

Wynn holds a B. S. degree in Political Science
from Juniata College. He joined Peerless after 24
years with Cooper Tools’ Campbell Chain Division.
There he had served as National Sales Manager,
with responsibility for sales and marketing for
Campbell’s traction line as well as Cooper Tools’
other automotive products. He also had extensive
sales and marketing experience in retail and
industrial chain products for that organization.

In addition to his Peerless and ACCO
responsibilities, Wynn is on the board of directors
of WSTDA (Web Sling and Tie-Down Association)
and is the President of the National Association of
Chain Manufacturers (NACM).

Replacing Wynn as Sales/Marketing Vice
President is George Kosidowski, Director of
Market and Product Development. Kosidowski has
been with Peerless since June 22, 2004, when he
began as OEM Product Manager. He was promoted
to Director of Market and Product Development
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last year. Kosidowski has a solid background in sales, as
well as plant operations. Prior to Joining Peerless he had
been National Service manager at Fastenal, responsible for
business development of Fastenal’s 11 service centers. He
had previously served as Gorman Foundry’s Vice President
of Operations for eight years.

In a third promotion at Peerless, Production Supervisor
Micah Salvetti has advanced to Director of Manufacturing,.
In this capacity he is responsible for design and
implementation of operational activities that support
Peerless’ quality, delivery, and cost goals. He has also been
assigned a lead role in Peerless’ labor relations and Safety
and Ergonomic improvements.

Before joining Peerless Salvetti had served as group
leader at Pace Dairy Foods in Rochester, involved in all
aspects of inventory analysis, cost management, lead
time management, production scheduling, and workload
distribution. He also served four years in the United States
Marine Corps. He is continuing his formal education at
the Minnesota School of Business, where he expects to
graduate with a Bachelor’s Degree in the coming year.

Other organizational changes announced by President/
CEO King include a greater Engineering focus for Director
of Engineering/Manufacturing Randy Hyde, additional
Reno, NV warehouse responsibilities for Warehouse and
Distribution Manager Todd Devine, new responsibilities
associated with the ACCO-Jeannette, PA plant for National
Sales Manager Andrew Grimm, and promotion of Work
Cell Leadperson Matt Veschio to Production Supervisor,
replacing Salvetti.

King, who has served as Peerless President/CEO
since 2002, will continue as Peerless Chief Executive
Officer. In his announcement to employees, he cited the
organizational changes as adding strength and diversity
to Peerless’ management team and improving Peerless’
ability to gain future growth in the OEM, Industrial, and
Retail markets.

For further information, contact Curt Mihm by phone
(607-457-9132) or e-mail (clmihm@peerlesschain.com).



The Crosby Group Announces
Changes to Sales Management

The Crosby Group, one of the world’s
leading manufacturers of rigging
accessories used for material handling
applications, has recently announced
several changes to its sales management
staff. The changes will be affective April
1, 2008.

Tom Hudgins has been named Vice
President of Sales. Tom brings more
than 25 years of extensive sales and
sales management experience to his new
position. He is currently the Regional
Sales Manager for Crosby’s southwest
region, a position he has held since 1999.
The previous six years, he spent as Sr.
Product Specialist for Crosby. Prior to
that, he served in various sales positions
outside Crosby, including nine years in the
lifting industry.

Reporting to Crosby President Larry
Postelwait, Tom will be responsible for
developing and executing sales strategies
to drive growth and innovation in all
worldwide markets served by Crosby.

Tom holds a Bachelor of Science degree
in Management from Oklahoma State

University, and will be relocating to
Tulsa, Oklahoma.

Hudgins will be replacing Ed Richter,
current Vice President of Sales, who will
be retiring from Crosby after 40 years of
loyal service.

Jay Richmond has been named United
States Sales Manager. Jay has more than
24 years of extensive sales and sales
management experience. He is currently
the regional sales manager for Crosby’s
northwest region, a position he has held
since 1999. Jay spent the previous seven
years as district sales manager for Crosby.
Prior to that, he spent nine years in
various sales positions outside Crosby, all
within the lifting industry.

Jay Richmond

Bill Ray

Jeff Ferchen
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Reporting to Tom Hudgins, Jay will be re-
sponsible for developing and executing sales
strategies in U.S. markets served by Crosby. He
holds a Bachelor of Science degree in Zoology
with a minor in Chemistry from Eastern
Illinois University, Charleston, Illinois., and
will be relocating to Tulsa, Oklahoma.

Bill Ray has been named Southwest Regional
Sales Manager for The Crosby Group. Bill, who
will be replacing Tom Hudgins and reporting
to Jay Richmond, brings more than 20 years
of extensive sales and sales management
experience to his new position. He is currently
a district sales representative for Crosby, a
position he has held since 2000. Previous to
joining Crosby, he spent 18 years in various
sales and sales management positions in the
lifting industry.

Bill holds an Economics and Computer
Science degree from Bacone College and
Oklahoma City University, and will be
relocating to Dallas, TX.

Jeff Ferchen has been named Northwest
Regional Sales Manager for The Crosby
Group, and will assume Jay Richmond current
responsibilities and continue to report to Jay.
Jeff brings more than 10 years of extensive
sales experience to his new position, and has
been a district sales representative for Crosby
since 2004. Previous to joining Crosby, Jeff
spent 6 years as a district sales representative
for a manufacturer within the lifting industry.
Prior to that, he owned his own construction
business. Jeff will remain in the Chicago area.

Jeff holds a Bachelor of Arts Degree from
the University of lowa, with a major in
communications and a minor in business.

The Crosby Group, Inc., headquartered
in Tulsa, OK, is a leading global supplier
of accessories used in material handling
applications. With manufacturing facilities
in the United States, Canada and Europe,
its products are used in a wide range of
applications throughout the world. For more
information, visit www.thecrosbygroup.com.
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The heavy-equipment carrier Swift, loaded with four super
post-Panamax cranes being delivered to the Georgia Ports,
passes River Streetl as il makes its way along the Savannah

River on Tuesday afternoon.

DATE: Wednesday, February 13, 2008

BY MARY CARR MAYLE ® 912-652-0324 ¢ mary.mayle@savannahnow.com

SAVANNAH MORNING NEWS

In an industry where speed and
efficiency is the name of the game, the
country’s fastest-growing container
port is about to become one of the
nation’s fastest-operating ports.

In a slow dance that was both graceful
and hair-raising, the heavy-equipment
carrier Swift glided upriver Tuesday,
its cargo of four super post-Panamax
cranes reaching skyward like so many
giant tinker toys.

As the ship passed the Westin and
River Street, it began to slow down,
almost seeming to crouch lower as
pilots Forrest Dyar Jr. and Billy Brown
Jr. took the measure of the Eugene
Talmadge Memorial Bridge, looming in
front of them.

In what seemed like forever - but was
actually only about 10 minutes - the
big cranes inched under the bridge,
clearing the span at 2:25 p.m. with
room to spare.

From there it was on to Container
Berth 8 at the far end of Garden City
Terminal, where the Swift came out of
its crouch by releasing the thousands
of gallons of water in its ballast tanks

before being shouldered up to the
berth by the big tractor tugs Edward
J. Moran, Crescent Savannah and
Crescent Bulldog.

“It came up fine,” said Brown, who
was Dyar’s backup on the bridge. “The
Edward Moran took the center lead
aft, helping to stabilize the ship.”
Because the cranes limited visibility
from the ship’s main bridge, Brown
stayed there monitoring GPS positions
while Dyar piloted the ship from a
small forward bridge.

The voyage in from the sea buoy was
fairly uneventful, Brown said.

“We had one good gust of wind come
up as we were making the turn in the
Bight Channel just past Elba,” Brown
said. “We could feel it push the ship
but it came back and stabilized right
away.”

While he agreed that maneuvering a
vessel more than 170 feet high and
430 feet wide through the bridge was
somewhat akin to threading a needle,
Dyar said his team was constantly

on top of the ship’s position in the
channel.

35

Photos by Kayvon Gerami/Savannah Morning News

“That kept her under control pretty
well,” he said.

U.S. Coast Guard Lt. Cmdr. Kevin Lynn
had several crews in small boats - and
one helicopter crew - monitoring the
Swift's passage up river.

He, too, was pleased with the ship’s
relatively uneventful voyage.
“Bverything went just like clockwork,”
he said.

There’s little doubt Rich Cox, general
manager of equipment and facilities
engineering for Georgia Ports, had

one of the best seats in the house - he
rode in “up near the top” of one of the
cranes.

“It was beautiful - smooth as silk,” he
said late Tuesday.

“We were a little worried aboul the
weather holding, but we had no issues
with clearing the bridge, which we
did with about 8 feet to spare, or with
docking.”

Cox said GPA dock workers should
have the first crane unloaded Saturday,
using a series of rails and wenches. All
four cranes should be operational by
the end of May.



The cranes continue along the Savannah
River after clearing the Talmadge Bridge on the
way to the Georgia Ports on Tuesday afternoon.

“The new cranes will play a major
role in enhancing productivity

and capacity necessary to handle
the growing volume of cargo at
Savannah,” said Doug J. Marchand,
GPA’s executive director. “They
represent the promise of future growth
and opportunity for our community
and the state of Georgia.”

Modern and environmentally friendly,
the four new cranes are the largest
of their kind in the world, with the
capability of handling super post-
Panamax vessels 22 containers wide.
“Georgia’s ports are committed to
growing our terminals and our
business in an environmentally
responsible way,” said Curtis Foltz,
GPA’s chief operating officer. “The
arrival of these new cranes is a part
of that effort.”

By 2015, the throughput capacity

at GPA's Garden City Terminal is
projected at 6.5 million Twenty-

foot Equivalent Units - or TEUs - an
increase of more than twice today’s
capacity.

ABOUT THE CRANES

- The four super
post-Panamax cranes,
designed in Finland and
fabricated in China, were
ordered two years ago
from Konecranes VLC.

- At a cost of $8.3

million each, the cranes
represent an investment
of $33 million.

- Fully assembled, each
super post-Panamax crane weighs
1,369 tons, is approximately 425 feet
long, and rises 180 feet above the water
with a 34-degree incline.

COMMUNITY COMMENTS ON THE
BIG CRANES

LouAnn and Dick Dirks, from Deer
River, Minn., came for the cranes and
the weather: “We are enjoying your
winter weather, it's 40 below at home.’
Dave Rourke is fascinated with the
large cranes and boats: “I just like to
see the cranes come through and cleay
the bridge.”

Maureen and Peter Gordon are not new
to harbors; they live next to the New
York harbor: “We were here for a three-
day weekend and decided to stop by
before we left,” Maureen Gordon said.
Patrick Godley was anxious to see

the cranes: “A buddy started working
on charter yachts and it has made

me more interested in what’s on the
water.”

i

Shawn Jackson has a passion for ships:
“I have always loved ships. I am just
interested in them.”

Garret and Tammy Weeks celebrate
Georgia Day by watching the cranes
go by: “We are here to see the modern
marvel,” Garret Weeks said. “Just

the size of the crane and how they
transport it.”

“And we home-school the kids and this
is educational,” added Tammy Weeks.
Compiled by Kayvon Gerami
Savannah Morning News

INFOBOX:ON THE WEB: To view
video and look at dozens of photos of
the Swift passing under the Talmadge
Bridge with its massive crane cargo on
Tuesday, go to savannahnow.com/news
and click on the related image in the
flash player.

Copyright:All content Copyright © 2008
Savannah Morning News and may not be
republished without permission.
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The Tour

Tuesday September 16, 2008
Museum of Science and Industry

“Green’ Home

Begin your day at the Museum of Science and
Industry and explore a real, three-story modular
and sustainable “green” home in the Museum’s own
backyard to learn about the ways, big and small,
that you can make eco-friendly living a part of your
life. The home, conceived by Michelle Kaufmann
Designs and built by All American Homes, forms the
exhibit Smart Home: Green + Wired. Celebrating
exciting new directions in sustainable living and
spectacular, environmentally-friendly technology,
have a tour of the 2,500 square-foot home and
grounds, located in a park on the east side of the
Museum. Discover the latest innovations in reusable
resources, smart energy consumption, sustainable
gardens and green roofs, and clean, healthy-living
environments in a contemporary setting.

Eat lunch in the famous Walnut Room in Macy’s
(formerly Marshall Field’s) Department Store. This is
where Chicagoans have eaten for generations, and it
has become a tradition to eat “under the tree” during
the holidays. The first restaurant in any store began
when a salesperson at Marshall Field’s brought in her
chicken pot pies for the customers to eat. You will
have bread, salad, a choice of quiche or Mrs. Hering’s
chicken pot pie, Frango Mint Pie and coffee, tea or
iced tea.

After lunch, you will have the option of staying
at Macy's to shop and use the discount coupon
provided to each customer, go back to your hotel
or head up to the Magnificent Mile to shop for two
hours before heading back to the hotel.
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Reliable
Connections

ESCO " Swagers
*Mark87
*Mark 100
*Mark150
*Mark250

Nationalsales & service

1-800-227-3726

Problem solved.
www.escocorp.com
©2006 ESCO Corporation. Printed in the U.S.A. ESCO is a registered trademark of ESCO Corporation. www.riggerschoice.com

38




= Designed to be used with Grade 80
& Grade 100 chain, synthetics & wire rope

= Positive locking hook with fully engaged
tip provides added performance

= Wide bearing surface to protect against
wear on synthetic materials

= Easy o operaie, even while wearing gloves

www.cmindustrial.com

4 4
RIGGING Redefining Rigging 800-888-0985 « Fax 716-689-5644

Products

BidiRR OGRS oS aliee
SaiEN ol fean eIERrhempalites

Eriez’ offers the widest selection of compact permanent lift magnets.
SafeHold® is available in four different styles to meet any price

or performance requirement. Safely lift up to 10,000 Ibs with
a 2:1 safety factor. ﬁg

SafeHold RPL Series SafeHold XPL Series SafeHold EPL Series SafeHold APL Series
4 models to 3,500 Ibs 4 models to 2,400 Ibs 8 models to 10,000 Ibs 4 models to 5,800 Ibs

Get Your > & | "How To Choose & Use”

LTI Lifting Magnets 888-300-3743

18 page guide WwWWw.eriez.com

39



Ultra
Pilleown=Elex

Most Comfortable Harness
Ever Worn

Tuffy

High Performance Lifting

TuffyHP
Round Slings

eDurable Abrasive
Resistant Jacket

eHigh Strength

eSuperior Stretch and
Fatigue Resistance

eLight Weight

eHigh Heat
Resistance

Tuffyssue

Tuffy Tri-Braid Slings

eComplete Knot and
Kink Resistance

*Quicker and Easier Loading 7

e Abrasion Resistance

Quick Release Padded Legs
Buckles

eLonger Service Life

Tuffvr.cs

1-BO0-850-5914 --'i-"i-"'aﬂrt

WAL Lllrasnlelsa. com =i
L

o et toi o S 1 1-889-TUFF
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ARE YOUR TAGS AS | OUGH IFTIRST
AS YOUR SLINGS?

Products For Slingmakers From Slingmakers

Out of Service - SLING FAILURE

/

FIRST™ ID Tag

Common Tagging Out of Service - TAG FAILURE
An lllegible Tag IS An Unusable Sling!
Synthetic Sling Identification System

FIRST™ Sling Technology offers the ONLY Synthetic Sling Tag available today that COMPLETELY protects
ID information from abrasion and that STAYS ATTACHED to the sling.

System Benefits

Operations

I'\I'AEGS}\?AJIEQSII:E » Quick and Clean Set Up and Production

Rem ai NS « Secure Attachments
1 « Ease of Serialization and Barcode
Legible,

» No Outdated ID Stock - Enhanced Availability

Remal ns' » No Cutting Needed - Efficient and Consistent Results
Attached!

Sales and Marketing

» Product Perception - Professional Graphics and Custom Colors

« Special ID and Private Label Abilities

 Exceptional Traceability Standards

« Increased Useful Life - Cost Reduction

« Safety Support - Permanent Warnings, Metric Conversion, Bilingual
» UV Resistant

For information and Samples Contact Us at WWW.firstsling.com or call

FIRST Toll-Free in US: 877-45FIRST (3-4778)

Sling Technology BRI R kY2 Vasi

Products For Slingmakers From Slingmakers ~ FaxX: 405-324-1778
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e U.S. economic growth has slowed to a crawl. Activity in the wire-rope related sectors is mixed at best.
e  Commodity prices have soared. Why? What happens next?

U.S. Economic Situation

The U.S. economy faces major challenges but is
chugging along in (barely) positive territory even
as the drumbeat of recession gets louder. The U.S.
economy grew by 2.5% in the year to first quarter
2008. Braking action mostly came from the ever-
shrinking housing market, the subprime mortgage
mess, severe liquidity problems faced by financial
institutions, and high energy and commodity prices.
The risks are further weakness in business and
consumer spending. On the upside, the export sector
is doing the heavy lifting, thanks to the weak dollar
and strong emerging market economies.

The Fed has cut short-term interest rates by 325
basis points since September 2007 to stimulate the
economy. The fed funds rate now stands at 2.0% and
will most likely stay put for the remainder of the
year. Long-term rates should fluctuate near current
levels, but could rise if inflation expectations grow
worse. A relapse in global financial markets remains
a concern.

Table 1
FACTORS INFLUENCING WIRE ROPE DEMAND*

2006 2007 1Q 2008
Real GDP Growth 29 22 25
Manufacturing Production 2.8 1.8 21
Manufacturing & Trade Sales 3.1 1.4 0.4
Goods Trade Deficit ($2000) | 719.5 672.7 611.6
Vehicle Sales (Mils, SAAR)
— Cars (Domestic) 5.4 5.2 5.0
— Light Trucks (Domestic) 7.4 71 6.5
— Medium/Heavy Trucks 0.54 0.37 0.32
Construction:
— Housing Starts (Mils) 1.80 1.36 1.04
— Private Nonresid Bldgs 15.2 18.1 15.3
— Gov't Bldgs & Inf'structure 9.0 12.3 7.4
Bus. Equipment Spending
— High Tech & Software 7.5 8.3 9.3
— Other Machinery 3.9 -7.9 -5.6
Freight Transportation Index 110.5 109.0 110.8
Oil & Gas Rigs Running 1,649 1,769 1,770

*Percent change from previous year unless otherwise noted.
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Manufacturing production, though still sluggish,
picked up slightly in early 2008, with most of the
improvement in the high tech and energy sectors. Real
business sales slowed as companies try to maintain lean
inventories. Exports accelerated while imports fell. As
domestic demand for automotive and housing-related
goods continued to deteriorate, the trade deficit has also
been shrinking.

Consumer spending has been strained due to higher
gasoline and food prices and rising unemployment rates.
Some 324,000 nonfarm jobs were lost in the first five
months of 2008, and the nation’s jobless rate stood at
5.6% (May) compared to 4.5% a year ago. The federal
stimulus rebate checks helped boost spending recently,
but consumer confidence is at an all-time low. How
consumers will act going forward is highly uncertain.

Housing starts have dropped by 30% so far this
year and are about 556% below the 2005 peak level.
Foreclosures are soaring, and the growing numbers of
bank-owned homes add to unsold inventories and push
home prices down. Unfortunately, this situation will
persist until mid-2009. Nonresidential and government
construction spending gains have continued in early
2008. However, high construction material costs, the
credit crunch (high borrowing costs), and governments’
budget problems are risks.

Business spending for high tech equipment and
software remains healthy, along with the demand for
aircraft and agricultural machinery. Oil and natural gas
drilling continues strong due to high and rising energy
prices. However, business purchases of heavy trucks,
railcars, and construction machinery all declined in 2007
and early 2008.

Outlook: The U.S. economy will grow by about 1.4%
in 2008 and will pick up slightly in 2009, to 2.0%. The
economy really is operating on two tracks. The “slow/
no go” track carries housing, the automotive industry,
banking and finance, and their suppliers. The “fast” track
carries exports, high-tech and energy drilling. The major
risk for both: inflation-push pressures from persistently
high energy and commodity prices could further curtail
consumer and business spending.

Prices: On The Rise Again

U.S. manufacturers including wire rope producers
are struggling with sharp cost increases. As shown in
Table 2, prices of most industrial commodities have risen
dramatically in early 2008. What'’s going on?

Industrial commodity prices are very sensitive to the
economic cycle, as they reflect worldwide trends in



construction and manufacturing. The global economy is
slowing in several of the advanced nations. The housing
crash, automotive industry restructuring, and inventory
cutbacks are the primary reasons that U.S. economic
growth will run below 1.5% in 2008. Growth in Canada
and Mexico, primary suppliers to the U.S, also is slowing
this year.

On the other hand, China’s economy looks set to turn in
another 10% growth performance in 2008, and is pulling
along its own group of—primarily Asian—suppliers at a
very fast pace. And the commodity-producing nations are
flourishing. Elsewhere, a nation’s economic prospects
mostly depend on its major export customers. Europe
and Japan supply both China and the U.S., for example,
but send more to the U.S.; so growth is slowing in those
regions this year—to the 1.0% to 1.5% range.

Clearly, the economy isn’t the whole explanation
for soaring commodity prices. Beyond China’s strong
demand, “financial” buyers—hedge funds and the
like—have a big presence in commodity markets, which
exaggerates price volatility. Supply hasn’t grown fast
enough to match demand in the cases of iron ore and oil.
Global inventories of oil and natural gas are particularly
lean. Stocks of U.S. metal service centers and their

customers have fallen as well.

Table 2
PRICES OF INDUSTRIAL COMMODITIES
Last 3
2006 2007 Months*
Steel Prices ($/cwt):
— HR Sheet 580 527 870
— CR Sheet 671 614 946
— Wire Rod 527 568 829
— Rebar #6 506 568 767
— CF Bar 863 827 989
— Structurals 628 731 918
Steel Scrap (#1HM, $/gt) 222 256 444
Iron Ore (¢/dmtu) 77.35 84.70 140.60
Copper ($/Ib) 3.05 3.23 3.86
Aluminum ($/Ib) 1.17 1.20 1.34
Nickel ($/Ib) 11.00 16.89 12.96
Lumber ($/Mil Bd Ft) 295 250 219
Diesel No. 2 ($/Gallon) 2.71 2.89 4.13
Crude Oil (WTI, $/Barrel) 66.04 7228 114.37
Natural Gas (Henry Hub, $/Mcf) 6.72 6.98 10.25
* Average price for March, April and May 2008.
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Steel prices in the U.S. moved up sharply in
2008, reflecting huge jumps in the costs of met
coal, scrap and iron ore. Prices of most other
commodities have risen less dramatically. Only
lumber and nickel prices are significantly below
their 2007 level. The housing crash clearly impacts
the one, while falling demand for stainless is a
factor in the other.

The IISI has forecast that world demand for
steel will grow by about 80 million MT (+7%)
in 2008. China will consume about 47 million
MT (+11%), leaving 33 million MT (+4%) for the
rest of the world. The IISI forecast could prove
optimistic, as vehicle demand is falling due to
surging fuel prices.

Going forward, what happens to industrial
prices depends, as usual, on supply and demand.
As for demand, prices should be weakening.
Demand is clearly down in housing construction
and automotive manufacturing. And, with prices
already so high, metal buyers are severely limiting
their purchases.

It’s the supply side that’s holding prices up.
Several commodity industries are now quite
concentrated, giving firms more leverage on
pricing. And, with the decline in the U.S. dollar,
foreign exporters are selling more profitably
elsewhere—in Europe and the OPEC nations, for
example. No wonder U.S. steel imports are down
this year!

To gauge commodity demand, focus on trends
in the major consuming industries—as shown in
Table 1. Beyond those, watch the global economy.
Prices won't come down (much) unless global
economic growth slows a lot more outside the
U.S.

This material was prepared by the Kyser Center
for Economic Research, Los Angeles County
Economic Development Corporation:

Nancy D. Sidhu

Vice President and Senior Economist
Candice Flor Hynek

Associate Economist



EURO PRODUCTS, INC. 100% Reliable

For Heavy Duty

Air Hoists, Winches and Cranes

Monorail Hoists

Load Capacithes;
10 tons to 115 tons
' Trolleys
Load Capacities:
2200 1B, to 25 foe 9
i Cranes and
Crans Kits
Load Capacifhes:
Up to 30 tors

Randers

Cable Laid
Wire Rope

| Alr Halsts

¥ mind amd PROFI
Lond Capuacithes:
275 |bs. o
100 tong

Superior
PreFormed

Uitra Lew
Momorall Hoifts
Load Capacithes;
1100 k. to

100 tons

Alr Winchas
Lo Capacithes:
. 1100 (b, to G600 L.
to p q ua | Ity .......

3/8” to 174"
steel wire rope

Turn to JON for spark-free, air-powered technology
suftable for use in the most hazardous and harsh areas.

inventory from:
Houston < Chicago
New York « Seattle

EURO PRODUCTS, INC.

800-577-3877 + 206-789-6468 J.D. NEUHAUS L.F.

FAX: 206-784-9848 100% Reliability
sales@europroductsinc.com

www.europroductsinc.com 1-BB8-NEUHAUS (638-4287) » www.jdneuhaus.com
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INDUSC::

WIRE ROPE & FITTINGS
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STOCK! INDUSCO/

one of the World's largest inventories
. of Wire Rope, Chain and Fittings!
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WIRE ROPE

' Please contact us by phone or email to
AT ROF receive this brand new and comprehen-
sive catalogue. You will find wire ropes
for all your lifting applications.

The Proper Wire Rope for your Equipment
Non-Rotating for Tower Cranes

Metric Sizes for Overhead Travelling Cranes
Hoist- and Boom Rope for Mobile Cranes
Torpedo Button Installation and Testing

UNIROPE - for Wire Rope that fits!  From Stock

For full Technical Specification and Handling Instructions visit
www.unirope.com

ONTARIO: QUEBEC: ALBERTA:

3070 UNIVERSAL DRIVE, 6405 ABRAMS STREET 9414 - 39th AVENUE NW
MISSISSAUGA, ON L4X 2C8 ST.LAURENT, QC H4S 1X9 EDMONTON, AB T6E 5T9

: 1800457 9997 : 1877 239 5444 : 1780 644 9000

: INFO@UNIROPE.COM : QUEBEC@UNIROPE.COM : ALBERTA@UNIROPE.COM

-MILLER

Angular Lantact

Y-Link
] Thrust Beaning
. } Econo-Link
\

Stainless

\ Undersea
} Hydro-LinkiChain

Line Pulling
Foundation Drilling
Insulated

Custom Designs
Working Loads

To 600 Tons +

LTS .'"_||.-Jl.|l."!=.- -
= 1004 Sherbndge Fd
Chariion. MA D1S0T LISA
T 1-503-248-3941
1-A00-TA3-TOT
_ £ {-508 2480030 "~ .
www.millerproducts. net E = E-mat infoi@ mierproducts net




Arthur Lakes Library

COLORADO SCHOOL OF MINES
| l‘!l \,,

AWRF Endowment Fund Donation Form

The purpose of the AWRF Endowment Fund is to supply funds in perpetuity for the collection
of the Wire Rope Industry Archives donated to the Arthur Lakes Library by the Associated
Wire Rope Fabricators. All monies deposited in the fund are kept intact. Only the interest
generated, year after year, is used for expenses. By making a contribution to the Fund, you are
giving a gift to those interested in wire rope over and over again. Your donation may be tax-
deductible. Cash, check or credit card is acceptable.

The AWRF Endowment Fund is administered by the Colorado School of Mines Foundation, in
accordance with the organization’s bylaws. Once a year the interest is gifted to the Arthur
Lakes Library. The professional staff of the library then decides how best to spend the money.

Donor Name (s) (First, Last)

Business Name

Home/Business Street Address

City State Zip Code Country Daytime Phone
Amount of Gift: $

Check Enclosed Bill My Credit Card (Visa or MC only)
Name on Credit Card Number Exp.
Please mail this form with your tax-deductible donation. Checks made payable to:
CSM Foundation
923 16" St.
P.O. Box 4005

Golden, CO 80401
Please note on check AWRF Endowment Fund
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Synthetic Sling End Fittings

NEW For
Type 1 & 2 Slings

————

Weh Quick Disconnects

For Pipe Slings
- B G-Links™ To Connect

Slings To Hardware Dr

Triangles & . Make Quick-Choke” Slings |
— Chokers :
| - CAI = GROUP

Or Use The Barrel Hooks

For Orum Slinns

o  Unilink™
For Both Ends

L4 Union’

i A WiraCo® mw Branid

wire rope

wire rope slings
wire rope assemblies
structural strand

www.wirecoworldgroup.com

S
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the fun won'‘t last for long.

CASAR
Superplast 8

Bought a cheap product again?

With swimming pools, and especially with steel wire ropes

CASAR

CASAR
Turboplast

Eurolift

Casar America Inc. Ph# 678 363 6939 email: salescasar@casaramerica.com
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| wamed to send you o mede to tell vou how kappy we are with our Cine Press®
Swaping Svstem, We had vo moke tao 1-12° 5 400 4 - leg wire rope bridles, 171 had
i wse my old Swager, | probably couldn't have done the job, bt with the One Press®
By n_tfnlg Swstem, it mode swaging the sleeves the easiest part of the job,

Dennis St Germain, Jr,

Esecwiive Viee Presidem
&1 Sling. Ing

Croad marming Denmis,
It 15 great 16 se¢ the prowing nomber of rigging dhops that ane uiing The Une Press®

Swaping Sysem and faking advamage of the time and labor savings. It is the only
Sawiem in the ‘World tha can swage a carbon sbeel slecve onbe a Flemish oye wire

THEL AT MURRY IFTI CATERD BWLCTNG TVBTEM

Tha Fastesd & Most Ballabile Methcd Of
mrmn Eys ¥irs Flogs Sl
N THE WORLDI

FAST™ & GMART" EWAJERS

» Trapn modenn, Fegh perfomancs sesges
AT urayErS) II:E-?TW-I':"';! Bl swaging

wysheTE, Including TS ES,
sockets. Bumans and atminum

= Oysirnnd for T Shwigrg Shyslorm
ONE FRESS" DIES
* Eingies Simps Tapsmd O
= Apnilihbes 16" 10 1% fGUlhve
B G W T Rl pewa’
= Elomaraaig T COrsbarmms] Mok prassserg and

rope sling in just One Press, making it ideal for bath production and specialty jobs s=cond slage progeessies de changes

OMNE PRESS" BLEEVES

Thank you for youf comimuing suppo,
lim CrRourke . kS, BTN I D Bk pov!

= Anrmilainbs " i 1157 insiuaka

» Garbon Sleel Polygon Sleaves Change
from 12 eidas to & shoos. sacily santifying
o genged s

& SEridei -Reioiurde
¥ Taviisn o The CFHeafis Maleeyg L eperman 1l

OWEeS S0 | P DS RS A4S
¢ sl sl rpukrre oam

5 T King Hoad, Moblsion
Oviliaita. Cafalds |00 Th

SIMPLE FAST. SMART.

Liltag sred Bepgryg Pesbats lor B 2w oy il e e ey P

Ve e Mcinde med drler srmwfr ieh

Untangle Your Inventory &
Release your Profit $

Software Solutions Tailored
Specifically for the Lifting and
Load Securement Industry .

SUCCESS 2000+

Get to know Us as well as we
have gotten to Know your
Industry! alt

IS0 2001 = 2000 CERTIFIED

SEHTJM: mimnusmv SN CE :1'.35!: =

L'acledAlloy” Chain
G IDD G80

Tﬁﬁﬂ@’ﬂr ,

Distributor Computer .'"‘ﬂL  Accessogies

Systems, Inc.

Phone: 856-813-1750
Fax: 856-813-1762

Email: sales @dcs-success.com
Call or Email for your copy of PH (B

“9 Ways to Increase Your Profit”

Www. L AC
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BLOCKS

8 to 1,000 tons
* Crane Blocks - S

FORGED HOOKS
SHEAVES

All sizes and types

* Travelling Blocks - b .
* Single and Hulh [-l A a3 :
* Dverhaul Balls |rt.. . _J |

e i

From 3/8" up to 6 125
*Wedge and Spelter T

" SOCKETS
7

* For Cranes, Offshore,
Dredging and Moorin

HﬂFEELﬂt‘.H All material foctory certified, blocks

proof-tested 150 9001 certified factory
For more  Waterman Supply Co., Inc. Associated Wire Rope & Rigging, Inc.

information, 90 Mahar 5.V -.'|I'|1 mgion, CA 0748 8125 Saran Avenue, Playa Del Rey, CA 90293
contact: Ph: B0 98 Fuxc 310-522-1043 P 444 Fax: 310-448-5446

Z::-J': bigplanetcom Email: awrrinci@earthlink niet

SOUTHERN WEAVING

Innovative leadership
in High-Performance
Webbing for the Sling
and Loadbinder
Industries.

Louthern Weaving has distinpuished Rself a5 3 leader
in nasmow-fabrics technology since 19724,

Today we produce and sock many high-performance
wehbings, Including koad-bearing webbing

toi the sling and loadbinding industries al our plants
in the United States and Canada

™ = Wiylon and Polyester Sing Webbing 17127
We specialize in fast, dependable servioe and delivery, e to 5,800 bauin

Shspagm o 5000 BNn

Premier Suppliers of High Performance W‘tbblnﬂ Speclty procuen mcluging

— e Tghst ia Tgbe Do Sing
sales@southernweaving.com L’L:’E‘: e Sou Lge Webbing
PO Box 487 » Greenville, 5C 20602 —
PHOME = B54F233/1635 FAX = BO4/24079302

Plants Al: Greenville, 5C = Anderson, 5C = Easley, 5C « Collingwood, Canada - Tarboro, NC
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Chain Tags

Wire Ropc Tags

OEM Insert Tags

Holland 1916
Contact: Zack Barron Sgnthetic Tags
zbarron@hollandi916.com
816-268-5749 direct
1340 Burlington
North Kansas City, Mo. 64116

Proj ect Tags

RFID Tags for all your

appllcatlons....

FAMERICAN

Webbing and Fittings Inc.
Webbing Specialist

o Manufacture highest quality nylon and polyesier
lifting and 1 down weDiengs

= Available in 17 theough 6° widths;
strengths up (o 13000 IbsJfinch

* Available in 17 through 12° widlhs;
strengths up to 9800 Ibs.finch
« Competitively priced
« Standard webbing shipped from stock
» Facellent hiedd support System throughout North America

Call toll free or write for sample book

888-990-9390

4961A Home Road * Wirstor Salem NG 223087
Fast. (336) TB7-0520 » Email: webbang@amernicarwebbang.com




LIFT YOUR STEEL,
& PROFITS WITH
MaGNETS!

» Shipped from stock
= 30-Day FREE Trial

* Field Sales Support
* No Drop-Ship Fees

L]
‘ ™
L1

a8 FULL-SERVICE
STanbDakPD & ENGINEERED
SOLUTIONS PROVIDER

BILLETS, CONTOURS, PARTS, PIPES & MORE!

T Tl i’y Vo v lis

] e A :
AINBUSTRISL, MAGNETIES ;NG

BOYNE CITY, MICHIGaN » 888.582.0822 » WWW.MaGNETICS.cOM
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Herizonial Tear Bed with Comguley Sysiem

15000 - 3 0] i) e

Wil Tagl Sraad. 500000 6. Dyidn
festing [hokst moving) of stalic iesting (foat
B4 Mz |

Waw Fopg Gro, Cipasy 1'% F
L

Web Girip. Capacity: 67 and 177 wabling

5000 000 . Test Bag &t Dreytet Corniey Lowery
Brofwers in Rew Oriears, LB

TREREED

Feid Corthicale Softmaie Program. Your Cusaimes
1BCETES I e, sontea raceed of gach

Robers Testing Equipment, Inc.

1711-A Dean Forest Road =
Savannah, GA 31408

Phone: (912) 964-0465 f Il'
Fax: (912) 962-9420 "\ ;‘;
www, robertsiesting, com b

Lizaal Codl andl A0D Cosserise. Load Call
masufactansd with 501 dedign Bcmar. A20

[ ovmlihed DS Ot LG lET SR 22 ikl
dapdy,

Portatle Tl Bed with Grip. Capacity
L0 B = 1500000 e 30, 500 40 Tosl
e

Verbical Break Test Machise (apicity:
350 000 ks weith 17 W Grip
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CIRIL[H[BR[AIT] BN

Ly

Corticaty FZ2E 0
ISOIEC 17025 2005
& ANSIINCSL L540-1-15504

6,000,000 Ibf

Mobile: (901) 508-7314 = Phone: (912) 964-1118 = Fax: (912) 964-8420
P.O. Box 935 - Savannah, GA 31498 - www.RobertsCalibration.com

The originallmechanical splicing/systems.

- T .,"‘t"
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TALURIT
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f When You've reached the end of Lour rope... \

//Shown is Reel-O-Matic's \

medel WTCD 50 Walk-
Through Spooling Machine.
The unit shown is capable of
handling reels up to 12° O.D.
x 90" wide x 50,000lbs ca-
pacity. Additional models in
pay-out and take-up formats
are available, Customization is

w specialty. _{/

e
call reel-o-Matic (800) 221-F235 or www.reelomatic.com
&408 S Eastern Ave; Oklahowma City, OK 72149

“The Heart Behind the Stv

INSPECTIONS

Losing Track. Keeping Track.

MAKE SUREYOU'RE oNTHE RIGHT sipe.

Automate sling inspections the of RFID, Field ID s to use, durable and offers a c:zvlm- inspection
i bﬂthn Ih:l and in ﬂ::l'ﬁp. loped specifically for dis o and iup:::-:ﬂ -ul'llr!:jng nﬂ_uln,g products,
ighd ID can gready improve your sling inspection process.

-1 5:&; -Eﬂdenr%h:ﬁ.umTaHtparu
Zﬁiﬁ'iﬂmm “NoMore e Papewors ARE YOU READY FOR RFID?
g FIELDIC e o I:NL
faenbify, inapeci, MWainialm CONTACTEDNASYSTEMS COM SYSTEMS INC
57
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EAVLY. DUTY
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/
SAFETY IS/ UR BUSINESS
/

BETTER VALUE! UP TO 30% LOWER COST!
**IN STOC FOR IM EDiA:I'E DELIVERY?™**

Stronger than Machined
Forged Alloy Steel
MINIMUM 5:1 Rated Load

Interchangeable with
Machined Hoist Rings

40% Fewer Parts
100% Mag Inspected

World’s Largest Inventory

THE ORIGINAL AND ONLY
HEAVY DUTY"®

PATENT NO 4570987,
4641986%, 5405210

SALES: FACTORY & HEADQUARTERS:
DRILL BUSHING CO.

CBC INDUSTRIES, INC. 7141 Paramount Blvd 5740 Hunt Road
Pico Rivera, CA 90660 Valdosta, GA 31606
www.americandrillbushing.com Toll Free: 800-423-4425 Phone: 229-253-8928
Email: ADB@americandrillbushing.com Fax: 323-725-8740 Fax: 229-253-8929

* patent expired







